How to Find the Pot of Gold:
Closing the Gap between Solar Developers anc
Investors
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Historically:

Aarn 1603

ASatisfy Tax Appetite
AVieet RPS Goals
AGenerate REC Revenue
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In the Future:

EARN REVENUE

Energy Production
X Energy Sales

Revenue
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Developer / Lender Relationship
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Value of a Solar Project

~#-Value to Developer
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Value of a Solar Project
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Value of a Solar Project
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Built vs Canceled PV Plants
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Developers Sometimes Behave Like
Walmart Vendors
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Anatomy of a Solar Projeesimplified

Largescale project
funding announced ir
2013 amounted to
$13.6 billion in 152
deals. Mercom
Capital)

Total US capital
market investments
totaled $1.72 trillion
in 2013. (PWCQC)

Large scale solar
projects earned less
than 1% of the total
US capital market
investment in 2013.
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